
Sanford-Springvale YMCA
2023 Annual Campaign

Your donation makes the Y 

accessible for everyone

Your donation means a 

brighter future for every child

LEARN, GROW, THRIVE

SANFORD-SPRINGVALE
YMCA

SANFORD-SPRINGVALE YMCA
P.O.Box 249 Sanford, ME 04073 | 207.324.4942 | www.sanfordymca.org

2023 Annual Campaign Handbook

Join us and discover what a 
gift it is to give.



BUILDING A STRONG COMMUNITY YOUR STORY
For over 80 years the Sanford-Springvale YMCA has provided a place for
children, families and individuals to connect. People of all ages have
found a sense of belonging and built lifelong friendships. As we face
uncertain times and new challenges, the Y continues adapt to the needs
of the community to help youth, adults, and families achieve potential,
build confidence, develop friendships, and more. 

We were proud to share our Y with 1174 children, seniors, and families
last year who otherwise might not have become part of our Y family.
We believe that a strong community begins with empowering people to
transform their lives. Everyone in our community needs a place to
belong; a place to grow; a place that encourages a brighter future for
ALL. Last year, the YMCA provided over $193,300 in scholarships to
deserving kids, adults and families.

Why do we have an annual campaign? It is not just about raising money.
The Y’s Annual Campaign unites Y staff, volunteers, and generous
community members in sharing Y stories and raising dollars needed to
provide programs and services to those who need the YMCA most. 
As a campaigner, you will make a difference in the lives of others. The
success of the Y lies in the strength of its people. Y people are special
people who share their time and talent to carry out the YMCA mission.

 

OUR GOAL:
$160,000

Your Y Story: Telling your Y story can be an incredibly
powerful tool when sharing the imact of the Y. 

Why do you give? 



2023 CAMPAIGN TIMELINESAMPLE SCRIPT

Below is a sample script, however, you need to tailor each ask so it
will be meaningful to each prospect.

“Hello, my name is _________________. I am a staff member/volunteer
reaching out on behalf of the Sanford-Springvale YMCA. We have
kicked off our Annual Giving Campaign in the hope of raising
$160,000.”

Current members & donors:
“When you invest in the Y, you strengthen our community and move
us all forward. As a leading charitable organization for youth
development, healthy living and social responsibility, the Y uses
your gift to make a meaningful, enduring impact right in your own
neighborhood through…(See page 4 Telling Our Story)”

Potential members & donors:
“The Y is in your community to give everyone opportunities to learn,
grow and thrive. When you invest in the Y, your gift will have a
meaningful, enduring impact right in your own neighborhood
through programs like…(See page 4 Telling Our Story)”

“Would you consider joining me by investing in the Y’s Annual
Giving Campaign by making a generous gift that will make a lasting
impact on those less fortunate?    

 

Have Questions?
Contact Andy Orazio, CEO

aorazio@sanfordymca.org
 

332  - Children who have the BEST. SUMMER. EVER. At
Camp Marland.
144  - Families, children, adults and seniors who benefit    
from Y membership and programs.
284 -  Children in 12 schools who have a safe place to go
after school in our Kids Out Enrichment  Programs
64   - Early Learners who discover and grow in our  Early
Learning Center
91  -  Teens and Middle School students who have a 
 place to hang out afterschool in our Hang Here  program

 
 

This Campaign Matters To



· Know the campaign and your Y.
· Make your own generous commitment first. Ask prospects to “join you” in
supporting the Y. 
· Plan each meeting in advance. Write down items you want to cover. Use
one of our email templates. Know how much you will ask the prospect to
“consider giving”.
· See your most likely prospects first. Build your confidence.
· Tell your own personal Y story or experience.
· Ask for a specific amount. 
· The power of the pledge. Pledging is encouraged. People can often give a
more significant donation if they pledge over a 12-month period. Payments
can be made by check, cash or credit card. The Y can send pledge
reminders. 
· Thank You, Thank You, Thank You! While every contribution will be
officially acknowledged by the Y, nothing is more effective than a personal
thank you note from you.
 

WHY DO PEOPLE GIVEDID YOU KNOW OUR Y

This Matters To

People who invest in the Y give for a wide variety of reasons. Our
donors generously invest in the Y because they: 
 
· Believe in the mission and future direction of their Y.
· Are personally involved and invested in the Y.
· Derive personal satisfaction from providing services to others.
· Feel an obligation to help those less fortunate than themselves. 
· Wish to repay a previous debt, or assist an organization that has
benefited them or someone they know.
· Wish to protect and make their community a better place.
· Desire recognition opportunities for themselves or on behalf of a
loved one.
· Respect the person who asks.
· Wish to receive a tax credit.
· Choose to respond to a gift request. 

 
 ASKING FOR SUPPORT


